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Most people
would agree that
perhaps the
most prevalent
cautionary phrase
used in personal
�nance is: Don’t
put all your eggs in
one basket. But if you
really think about it,
does this always make sense?
For instance, if your �nancial
advisor claimed that he or she
knew which portfolio allocation
would e"ectively accomplish all of
your �nancial goals, why wouldn’t you go for it?
Why would any sane person want only a little bit of
something—especially when we’re talking money—
that was assured to work really, really well? 

Or…could it be that most conventional advisors
understand perfectly well that the so-called diversi�ed
portfolios they propose are pure gambles: both unpre-
dictable and with the potential to actually vanish at a
moment’s notice? So in reality, aren’t they just being
prudent by encouraging investors—that’s YOU—not
to put all their eggs in such unpredictable baskets?

About a year ago, we had the opportunity to
make a recommendation to a then-63-year-old lady
who wanted to ensure that the $200,000 she in-
tended to leave for her only son and two grandchil-
dren reached them intact. She wasn’t willing to see
even a penny more disappear after taking a major
clobbering during the 2008 stock market upheaval.
At the time we met, we were unaware that she had
already consulted with two other �nancial profes-
sionals, both of whom recommended dividing up
the said amount among various bond, money mar-
ket, and “conservative, diversi�ed” mutual funds—
to prevent putting all her eggs in one basket.

Our Solution?

Use the $200,000 to purchase a contract that
would pay her $11,880 annually beginning immedi-
ately and lasting as long as she lives, regardless of
what happens with the stock market. 4en, pur-
chase a permanent life insurance policy with a no-
lapse guarantee, through age 110—should she be

fortunate enough to live that
long—to guarantee an in-

come-tax free death bene�t of
$400,000. Given her health
status, the yearly guaranteed
premium for that contract
would be $5,598.

So here’s a simple break-
down of the plan: She’ll re-
ceive $11,880, which would
net $8,910 after an estimated

25 percent tax ($2,970). This
amount will keep flowing for

as long as she lives! If you do the math,
her initial $200,000 investment will be

depleted in about 17 years (or around
age 80), but those payments will keep com-
ing for as long as she lives. And if it so hap-

pens that she dies before drawing the entire
$200,000, her beneficiaries (son and grandchil-
dren) will receive a check for the remainder. But
let’s say she only lives to age 88. She would have
received $11,880 for 25 years, which amounts to
$297,000. In addition, her family will
still receive a $400,000 income-tax free
check upon her death thanks to section
101 of the tax code.

You should realize that this lady still has
$3,312 left (the di"erence between the net
$8,910 yearly draw and the $5,598 insur-
ance premium) to use however she pleases.
Since both of her contracts are now guar-
anteed, there’s no stock-market hoopla to
lose any sleep over. Isn’t this just beauti-
ful—the very de�nition of peace of mind?

Can you con�dently say that you’re
getting the best �nancial advice? Just like
our client, you could resort to common
sense, which means putting everything
into the one basket that will actually
work! Isn’t it time you explored proven,
practical, and legally sound strategies, in-
stead of defaulting to the same old cookie-
cutter approaches that keep failing
millions of investors? 

We invite you to either schedule a per-
sonal, private complimentary consultation
with one of our experienced, licensed pro-
fessionals and/or join us at our next educa-
tional workshop, to be held on Saturday,

July 23, 2011, at 11:30 a.m. at the Holiday Inn that
is right next door to Ikea in College Park. We prom-
ise absolutely no-strings attached whatsoever. You must
make an appointment and/or reserve your workshop
seat at (301) 949-4449 or LaserFG.com. �

Samuel N. Asare is the senior
strategist at Laser Financial
Group, LC., an accomplished
income planning expert, a
Chartered Retirement Plan-
ning Counselor, Chartered
Mutual Fund Counselor, and
author with a superb ability
to simplify complex financial
strategies. He regularly con-

tributes to and is featured by various media outlets, in-
cluding TV and radio. To request your complimentary,
no-obligation consultation, get straight-forward an-
swers to your questions, or simply for great retirement
insights, call (301) 949-4449, visit LaserFG.com, or
connect at facebook.com/LaserFG
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